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The Effects of Sales Technology Adoption, Salesperson

Coachability and Emotional Intelligence on Salesperson

Performance of Pharmaceutical Companies in Thailand
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~ ABSTRACT

The purposes of this research were to
investigate the level of Sales Technology Adoption,
Salesperson Coachability, Emotional Intelligence
and Salesperson Performance of Pharmaceutical
Salesperson in Thailand and to study effects of Sales
Technology Adoption, Salesperson Coachability,
Emotional Intelligence and Salesperson Performance
of Pharmaceutical Salesperson. The research
samples were 420 salespersons. The research

instrument was a questionnaire. The data was

collected and analyzed by using Mean, Standard
Deviation, Pearson’s Product Moment Coefficients
and Confirmatory Factors Analysis. The research
results indicated that Sales Technology Adoption,
Salesperson Coachability and Emotional Intelligence
had direct and positive effect on Salespersons’
Performance. In addition, Sales Technology Adoption
and Emotional Intelligence had direct and positive

effect on Salesperson Coachability.

Keywords: Sales Technology Adoption / Salesperson Coachability / Emotional Intelligence

/ Salesperson Performance
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anudunuazanudrAgyve sy
Han15UJURuveunuIe (Salesperson
& w v P @
Performance) {utaanidenilunaulavesinns
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Funuane warsulfstladeniidvswasdonansufoa
NUTBIUNUEI (Verbeke, Dietz &Verwaal, 2011,
Borg & Johnston, 2013) wiiiagdinsfinwdisifi
winnsAnu iU Ssnsideslunistihunldlunns
nensalnaN1sUSURNUveEnuIe Inen1suseiiu
Mnnsdndondunune Ufdutussevinagdeuas
AN TAvnsensuaiveaunuve fRmunsitivalulad
ynamsue wardaduduafeniunsnerssnsdans
9N Msiersandteglsasdudnilugnanis
UftRnuvesfunumeiifiniy Jududesiiddy
dwdunuvesdnnishevienngau wazerailuds
Fudueshebadmiunsegsenuazmudi3avesesdns
wonant Maduuaznsdadendunmmnelviiidnenm

o1afunsyurunisidedddvissulssanauaziaigs

1P8FNTFUIUNIAMTRN N15T199U NTHNBUTY Uag
yarmseiigaudslunnnsiifummneaunisanoen
913lyar1uINNI1 100,000 ABARNTANIT FBLLNY
Pgmilau (Evans et al, 2012) faifu msfigdans
Aeneanansafndeniunuueifdneniniazyszay
anud1sald agviliesdnisanunsausendaanlding
IovHuegneunn (Rains, 2010) ﬂf’uﬂum@ﬁmﬁ%’aﬂ%ﬁqﬁ
FAdeiutduiazAnuedefagarunsodiunldly
n1sngINTaNanIUSURIuve I nUvIs LAz
ultifunIesdelunisfinnsandadengunuuels
Taslunsfinwnil fidvagldfnsouuufn duaue
LagnadeUIfEITUANLENTUSIENIN HanTUUR
qmﬁuaqs:hmuma (Salesperson Performance) AU
nsimalulagnieniserennly (Sales Technology
Adoption) mmmzmaslumigﬂﬂﬂaau (Coachability)
wag ANNRAIANISOINEAl (Emotional Intelligence)
VDIRUNUVY
nsdnwnludesvennaluladarsauina
(Information Technology) Alulaginisuesmludla
(Sales Force Automation - SFA) Lag N15UINNT
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anABaduniusman1suY (Sales-based Customer
Relationship Management - CRM) ﬁ?uﬁa&hm%wmw
Wiy UnIveUsAUlafnwtm LSS ST Iawmalulad
ansaumALazkan1sailuuYeeenns tngldtady
fddny wu msasulueanaluladansauma way
NARDULNUNINITRU (Mithas et al., 2012) w91
FewnanialiannsaUssdiuimanssuvoanelulad

ANTAUNA NTFDNUTUNEVBIUNUUE ViSERATNETILA

U AMNNYDINITUINNG NTzlaNUITosesasLie
funansznuveanalulagansauma avidun1suseiiy
nave e Fanseduiunaneuunuynamsiu ilefiay
Sananrwdsavounaluladansauma wananisi
yloaiddlUTEe iesniniy measmumsntadu
Tuunanalulag ldlasudseiudrandnluesdnsasd
mslfimeluladiumuiisdaly dadu Jainammaiiay
bigununeanansaldmalulaglainUselovigean
FraguuldanaAdeidnuiffunsussgndldlu
M3NELALEIILUTE Uar N15IANITITUNNTVIE (Sharma
& Sheth, 2010) LLaz‘LuﬁaqLﬁmﬁ’wwmmm;ﬁmmi
demeuazginunglumssiiunsifeiussudeya
N5MA1AUB903ANS (Onyemah, Swain & Hanna, 2010)
MnmsAnyad Sdenuhaulafasinudeli
walulaBvanisnetuadasgslsdenanisufon
NUVBIUNUYNY

U8B Eggert & Serdaroglu (2011) Laue
Tuneluladnianisveduiidvinalnenssionanis
UitRnuvesunuwe Tasamziilelfifuindesile
Tunsademmduiusiugnd fdudunuedifing
gausuwmalulagnnanisunglafazansalideyalan
wiu mavhiteyafislegudlsgnldograiusyavaam
1nBetu BeazdaraiinIsTauHLNSIe TAEinsUTU
NOANTIININITUY wazitilinismeiidszdngnm
wnnTutiuies vienaniBnmmisio manaluled
msmsneluldazdmansenusoniyuiiddyrena
mMsUfiRey Fadestifiruddydmiudiansine
elunsussiiugunungluviunvesanuduiusiy
galagiume uenINi MUATeETewantering
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yosaATiiusnluGesenudenlosszninansld
wiAlulaguazkan 15U URNUAING1INILA LagTIuds
ForiwesnuideluBengusogisfianAde i
Tnganldnguiegrsluuisnaeismietsseuas
finquéegednuiutasdnme (Rodriguez & Honey
cutt, 2011., Eggert & Serdaroglu, 2011)
idlefansandsfidduniignussnisnisves
osAnslunsiazidvdnasonanisufoau Arons
Anaaulaedanisinevie (Marone & Blauth, 2011,
Mathieu & Pousa, 2011) Tumsidenssdl f3delin
unAnEes AEnInsalunsgnEnaew (Coachability)
ulflunsAnsnissunsnilusunisne wundades
anuanansalumsgniinaeuil fugiusnandsine,
Beufdaniug wendunfefiBunnannsuimsianis
Fufinn wagniveduie lewudnildgnuiuuay
Ussenaliiudunung wazgnyaaeulunisiaisana
NIENURDNATTUYBEUMLUNEINIE TautAnEesa
anunsalumsgrilnaeulsiiinisnaniméns ludoswes
nsfmdendnAuiuazn1sneInsain1susTanadse
(Bognar et al,, 2009) aeslsfimy WoRiansanam
AT1EARIIUTENININITUIITURURIAUNTW s T
AUN13AE ANEINTalUNTgNENARuABANIN
Uszendldlaluusunveanisue anyuuedlunsuon
N15UsEHUANNENNTA LU TYNRNADUYDIHUNUYY
919%egdIan1sihevislunu nMsdndulafaiiion
w1 NMslakuziiuguinglunsiauag
FUTUSTENINIUARS WAZNITNEINTAINANUYDIEUNY
peldAtu uenani Ssasdianudosnislunsiin
duAnReiuanuannsalunsgnitnaouluiiunues
A159188nA38 (Shannahan, Bush &Shannahan, 2013)
wAndnUsznviaitninisnanisluanuidonis
Msvedsannsatelunmsmensaimudiiavesa
nsUfuRnunamsuglafe Auaatanie1sual
(Chaudhry&Usman, 2011) Anuaaianisesial lan
ANUEnsalunsiui n1sld nsinle wagnnsianas
fuensuaiue I ULDILAT YR IPU LlouTTaNATIAIAV TS
(Mayer, Salovey, Caruso &Sitarenios, 2003) 911914
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Dunadnuvariiddedimilsiamnsnenszfuna
nsUfURMUNIINITNEY wazheginuglunisusu
ﬁaLLaz%’Uﬁaﬁ’UQﬂﬁwﬁmmlﬁ (Kim, 2010., Pettijohn,
Rozell& Newman, 2010., Gignac et al,, 2012) lng
Homburg, Wieseke & Bornemann (2009) lana1ai
mssuiuanilaluGesensuniazannsafiseuusiug
Tunsussgeusesnisvesgnénld uonaini Kidwell
et al. (2011) linanadnAnuanunsavesyanalunsiy
AnuRanRensualarlvalugauIntunsTufduius
flugnA1dnaie egalsinn Sadlauideduiuies
fvhnsnwiBesnnuaaavnensuaiiiaziglidila
fensudsnauaznisldorsualluudunvesnisueile
PgenszAuRan sUJURNUesEununY Tnglaniy
agBuABITUAINRaIAID TBIfUNAN TUS T
Nuvasnunglugnansien (Pettjohn, Rozell
& Newﬁnan,2010)uaﬂﬂ1ﬂﬁ’Buﬂen Lee & Gross
(2009) WM suAAsEENYIa LT ATAILANGNS
fuluuunvosiausssy datu annsAnwdunut
AUEELERISTLATIINSIARIDENN O SHRITREN 1AL
glsUaisiu e?iqﬁﬂﬁdwaiﬂfj']wqﬁﬂ'ﬁ'ﬁummﬁmaaﬂ
Y90 THAILAYNIADUALOW AT INEN T yAARTI
Juogifuriummeinusssy Ssnmsduiueside
FamumsdnwiluiFeufsrfuaiiuaaianisensual
funan1sufuRnuvesiununedesinlagianizly
gaannIsueluUszmalneg

U INE Murphy (2006) l6nsdsmaannsine
filsRnpuanudsaasaudumarveswiin e
fumsirsalyel uardunwalfdamaiferiuisnsly
N159199U way nansuuRauiuuadndnuyazves
winulv Inenudn SuRUYeIRNaNmMAIZIEATDs
winaulnd lawA Anwanunsalumsgnilnaeu tned
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Fatun9ifondsdl ARTeAslafinsauLwIAn hiaue
uaznaaeuRsIUANLdTUS T Han1SUR TR
VDU U NMsdunalulagnensviesly A
A3 lUNIYNRNABY LAY AILAAIANIDITUNIVDS
Funune Feazanunsaviliidlededeidmanienanis
UFtReveatiunuue Mthlugnisaiisanuldisieou

MInswlstuvesuIElugnavnssuetulsemelng

IUILEIAYRINITINY

(1) WieRnwsziuaudadiy nsimelulad
n1anseald AruEusalunsgningsy wag
AuRaIAMIeNTLe] MilFenansUFTRIvREUMY
PevesusEnelulssndlng

2) ioRnwwansznuresnsimeluladnisnns
el anuansalunsgningeu wag AuaaIn
98U ﬁﬁ&iaNaﬂ']'ﬁﬁg‘j‘f]’amumm@,mummaw’%ﬁm
plulssnalng

/AU

msselundsll uiEnTIFeuvuneEn (Mixed
Method) Usgnausie nsdun1waliledn (In-depth
Interview) tiensivaeunarBudusudslunuide uas
MMTITUTIUIUIU (Quantitative Research) Tagleinng
Fo@eUSunandudmvan laeluszezusndunisandiu
NS sd U weilTean Wensieaeu Hudu
Fauds wazifunwimislunsadraedosdiotadus
#e9 udIniuedesdlefilalulfifususadeyalunu
FuwaUTun

Useynsuaznguagng

1. Ysznsililunmsifoaded 1oun fumuane
yosuFInelulssmalnefiduaudnue sauneuiide
wagnAnnduine Jaduuidnidgiunmanidouay
HARNEY e I1uau 34 USn Laglud 2555 fidunu
ETITIAY 3,283 AU

2. ngusegsamiuNsANNwaliBedniilens e
aounazfususuysdmiunsdunuaiiilensisaey
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wazBudusuysi fidermuanduiosns Tnensiden
M08 UL (Purposive Sampling) IMNKUTNNS
fiuatazFURnve UNUNSAUANTIIBLAZAITAAN
1171 10 AU NUTEMEdTh 5 US U3Sas 2 au

3. ngufAlegedmiunisideiBausunn
(Quantitative Research) gidumvuanguiietndlng
1#38n13dusogranuuutsdu (Stratified Random
sampling) lngutsuszvnssendunguniauiend
darin wagldiSnsifensognawuuimuaduIuiogns
(Quota Sampling) MIUNITIAATILUVARNAIUTIUIU
Hunurglusiozuisn nduliTBidensosnauuy
131239 (Purposive Sampling) a1ngunuveluuTEm
Tilssuunazdndunuiiiunly Aesuiuguny
My 420 AY

Fumeumsdiiuauise

Fumaudi 1: SunounIsANYILLIAA N
LaEyUMUsSANSHAEdesnuvastoyayiend
(Secondary Sources) iitgliEideldsuauFiuguly
N15I9UUAEHAILINTBULWIAANITIY

Fumeuit 2: FunsumstivuansouLLIAANTS
30 Tngludusui ARdelinsdun1ualitedn (In-depth
Interview) Badunsdumualuuuislassaing (Semi-
Structured Interview) fungudnegnafiidenty iilels
ledeyaiidunmadunsairandesiodasuusag

Funauii 3: funounisadanesiontside
PiTvairaniesdleuvuasunusionisdaunsevinay
Uszgndldainnismuniuissanssuiiiisadesuay
NATINNSAUNwAlUS M STiguaLaT SURATEU LM
AUNITVIBUAZNITAAIN AIUNTTNAROUAMAINYBY
\rsesiionide fiderhnmanageumamismss
(Validity) Fensiuuuasuniufigideléimuiauly
TdemgyhmsmsaeuaunmeuANLLEnss
Failem (Content Validity) $1wau 5 v Jadu
Hdoamaiuuivnsgsiad g 2 viu gilisamasiu
9RANMNTINEN $1UU 2 v wazfiBeimaysumada
Fomaadasruu 1 v ilemeduiinuaenades
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JEnINtomaNAUAMEN YL IngUTEaeAraIN1s
Woiidesnsda uaziisovhnmamadeumeaianuidesiy
(Reliability) wepiudenndosnielusedulszans
woan (Alpha Coefficient) vasasauua (Cronbach)
memsthuuvasuauluveaesldiungudiegne (Try
Out) iy 37 degns dalaldngusiegnaaiewesny
e nowhuvvgeunwluldlunsiiusiusudeya

Fumoudl 4: Sumeuniafunusadeyauazms
Ansziteya Ineideaniunmsinusivsindeyade
WUUADUNNY URWMILYIEYRIUTENANUNTAILANGY
fege S1u 420 A wagihdeyadildannmssaus
1NINTIEDUANINELYTILAZAIIUGNADIN DU
nsthlvaeseidoya

Sumaui 5: %gumaum‘aﬁﬂmaaﬁﬂammamﬁ%’a
wazEUaNaN1TITY

nsaTeideya

mMsliegiteyanazadanldlunside Thun
anAanssasun (Descriptive Statistics) Wag @fmwa
auuU (Inferential statistics) dmivaimdanssaun
(Descriptive Statistics) LAT18%AI8AITOBAY
(Percentage) Anads (Mean) wazArdruidoaiuy
1M351U (Standard Deviation) éwiuaniaideeysnu
(Inferential statistics) l#n193tAs1z0IAUIZNDUITS
d1923 (Exploratory Factor Analysis: EFA) n1931A57137
29AUTZNDUIBUTU (Confirmatory Factor Analysis:
CFA) thag NTIATIERANNITelATIase (Structural
Equation Modeling : SEM) \onnaeuANADnASDs
naunauveatlaanIFeiudeyaleUsedng (Model
Fit) A2elUshnIuATUIMNaN AR

Han1IATsidaya

1. uamsaneiseduauAndiuAgfun1ni
walulagnansnenlyd anuanansalunisgninasy
ANURAIANINETSIA] Lar Han1SUJURuYe LNy
e logldadfdangsomn
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51815 / 89AUsENOU Aiafiy ﬁi']l,i"iml,uuu'msg'm wUana
(Mean) (s.D.)
nsunalulagnisniseanly 3.90 0.44 11N
nssuiuselevdlunisly 4.09 0.53 uN
nssuanudelunsly 3.75 0.58 1N
mslimaluladifioassduriusgnin 3.90 0.56 uN
mslémaluladidienszuiunisniely 3.91 0.59 el
ANNENTAtUNITYNHNARY 3.80 0.38 11N
AYULIIVBIATUNG TN 4.13 0.49 el
nsiUasienisiseu; 3.41 0.59 Uunang
anudedevioinsnaelay 4.00 0.56 11N
N135uUllanuNanaunau 3.71 0.62 170
s utuiiousuiiy 3.76 0.55 170
ANRAIANI9DSNE 3.96 0.39 el
AMUTEIHUOTNAIAULDY 3.99 0.52 11N
m'ﬁﬂmﬁumimﬁiﬁu 3.93 0.53 el
NAIUANENTUA] 3.85 0.57 11N
nsidesual 4.06 0.45 el
HANTUURNUTBIEINUYIE 3.46 0.61 Urunans
HaNSUJURNWBINGANTTU 3.54 0.61 1N
HAN1SUHURNUNIIUNAANS 3.40 0.68 Uunang

M990 1 wansszAuAuAniAiu Msdmalulagnianisvenly anuawsalunisgnilnaey Ay

2A1AN19913U0 Uar NanSUJURNUYeILNUY

seAuAMUANTIL UM s ImAlulaEnsseld o
Tusesiuann (Mean = 3.90, S.D. = 0.44) lngausaises
arduanuAnuiunsiLnalulagnianisveuly
NnesAUszneuiifiatadeniniianlumesdusznaud
fAnadeiign mugiduded nsfuiusslonilunig
14 (Mean = 4.09, S.D. = 0.53) n1sMimeluladiiie
nszuunIngly (Mean = 3.91, S.D. = 0.59) N3
IﬁﬁmﬂiuiagLﬁaa"fﬂqé’uﬁuégﬂﬁﬂ (Mean = 3.90, S.D.
= 0.56) wag Mssuianudelunisly (Mean = 3.75,
S.D. =0.58)

AnaukuuasuaIuiisziuAuAniuaIuAI1w
anunsalunisgninaeu agluseduunn (Mean = 3.80,
S.D. = 0.38) lnganansaiseaafuANUAALIUALAINL
anansalumsgniinaou 9nesdUseneuiidauadeann
faplumesdusznouiifimiadeshan sugiusad e
L99UD9ANUNYI81U (Mean = 4.13, S.D. = 0.49) AU
Getovioimsnaelay (Mean = 4.00, S.D. = 0.56) N3
YusmRuiiousauiiy (Mean = 3.76, SD. = 0.55)
AsSuilenuNanaunayu (Mean = 3.71, S.D. = 0.62)
wag NMsilarian1siSeus (Mean = 3.41, S.D. = 0.59)
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AnoukuuasunuiiseiumuAniusuAIY
3.96, S.D.
= 0.39) lagaunsndesdidunuAniuiuaIy

aaanvesual eglusedulin (Mean =

aaemeensual 9nesdUsEnaudALaduLniign
lumesdusEnouifidiadesan auddusal nisld
91518 (Mean = 4.06, S.D. = 0.45) n1sUseiiiuansual
muLed (Mean = 3.99, S.D. = 0.52) n15Useiiiua15unly
91 (Mean = 3.93, S.D. = 0.53) uaz NMIAIUALENTUA]
(Mean = 3.85, S.D. = 0.57)

AMDUKUUADUNUTTEAUAUAAILAUNANTS
UuRnuesiununy egluszduliunais (Mean =
3.46, S.D. = 0.61) lAgAIUNSAEIERUANUAALTAY
sunansUfoRnuvetiunune 1nesuszneuTil
Audinniigalumesdusznouiiaademan nu
ausad NaNSURURANUBINGANTIU (Mean = 3.54,
S.D. = 0.61) uag nan15UH URNUNIAURAENS (Mean
= 3.40, S.D. = 0.68)

2. uam P npiilenauingUszasdaiide

HANTIATIZRIAUTENB U EUEULINANTTA
dmsuesruszneu loun nisdumalulagniesnisue
Wldmnuansalunsgningeu ANNAA1ANIDITHN
wag Nan1sUfURIveunuYIe nansUTulma
N1530 WUl a9AUsTNaU nisumelulagninisvis
1714 (Sales Technology Adoption) Usgnausiy o4
Usgneusiudnuau 4 esdusenau fie mssuiuselevillu
M3l (Perceived Usefulness) mssuianudrelunisly
(Perceived Ease of Use) m3lfinalulaBiiloassdumius
Qﬂéjﬂ (Technology Usage - Customer Relationship)
waz nslimaluladifionszuiunsnelu (Technology
Usage - Internal Coordination) 8sAusenau AW
mmmlumsgﬂﬁﬂaau (Coachability) Usznausne
2IAUIENDUTINIINIU 3 BIAUIENBU D ANULIIVBA
AUNEneny (Intensity Of Effort) Anuidefiensownsm
molay (Trust/Respect For The Coach) n1ssuileriu
NanaUNaU (Coping With Feedback) lay n15¥1191u
safuidfieusaufiy (Working With Teammates) 836
Usznau Anuaa1nngesual (Emotional Intelligence)
UsNaumey 89AUsENaUTINTINIU 3 99AUITENBY fd

UA 9 ouu 1 uns1AN-Anutau 2557

nsUszLiiuesualnuey (Self-Emotion Appraisal)
n3AIUANEISU] (Regulation Of Emotion) uag N5y
81538 (Use Of Emotion) waw 83AUs¥NaU Nan15Uus
mu%m@,mum& (Salesperson Performance) Usgnau
Py DIAUTENDUTITIUIU 2 99AUTTNOU AD WNaNT
U URuTang#ngsu (Behavior Performance) uay
HaN15UHURNUBmNaaNS (Outcome Performance)
Felumanisinesrusynaufianuaenadeanauniy
futoyaausednty lnedian Ala-awesduinsuiy
1.79 uanshlunaiimnuaenndenaunauiudeyaids
Usyani iflosann ala-auasduimsiimiasndn 3.00
ARTnANLEDAATEINANNAUTIELWNS (Comparative
Fit Index: CFI) A1ty 1.00 wanean Tuinadiniy
denAdonauniudeduing ewina CFI 61 0.90
Bl Al amnunaundu (Goodness of Fit Index:
GFI) danviu 1.00 uanein lunaliamudenndes
naunauiuteyaliasedng dleannen GFI enunnndn
0.90 msrisniideweiradsanuaanindourids
a9aUe9n15UTENalAY (Root Mean Square Error of
Approximation: RMSEA) fiAi1iu 0.00 vaneds
lunadeutvaenadasnaunduiutayalalsedny
loean @1 RMSEA flentesndn 0.05 Arsniiaesves
Adsiiaeswesd AN IgIu (Standardized
Root Mean Square Residual: SRMR) fiavinfiu 0.00
wanedn lumadennaesnaunauiuteyalielsedng
dlosandietosndn 0.05 :InMIMAdeUefUTENeU
AU MTIATIERBIAUSENRUTNEUSU WU danu
Fuiusegnaiifeddoyn19adan pvalue <0.01 ot
Feazuladn Tuwanuudnaesaunsigalasainaiaing
wngaunaunfuiuteyadausydny

PN 1 MTeeieuduiusddaseaiig
vosasrUsznavlulumalaesiu laun msiivalulad
NaN1sUeanlY (Sales Technology Adoption : a) A2
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